
 
 

CURRICULUM VITAE 
 
Name   : Stefan Roger Louisa Schippers 
Gender  : Male 
Marital Status : Single 
Nationality  : Belgian 
Permanent Address :          Grensstraat 57 
    1210      Brussels 
Mobile  : (0032) 475 41 44 39 
E-mail   : stefan.schippers@beep.be 
Place of Birth  :    HASSELT  (Belgium) 
Date of Birth   :   20-03-1965 
 
EDUCATION 
High-school  & University level (equal to master degree) 
 
2005 - June 2007 
 Executive MBA – Focus on entrepreneurship 
 Flanders Business School (FBS), Korte Nieuwstraat 33, 2000 Antwerp – www.fbs.ac  
 Masterproof: http://www.fructifera.org The market of TerraCottem in Burkina Faso.  
1987-1990 Evening course   

Master in Applied Economics - Handelingenieur 
 E.H.S.A.L., Stormstraat 4, 1000 Brussels 
 Subject Final Paper: T-Bills: Swap it or not? (Jan 1994) 
 Degree: distinction 

Main courses : Micro and macro economics, financial basics, project management, 
accountancy 

1983-1987 
 Master in Electromechanical Engineering 
 K.I.H.L. - Campus Diepenbeek       
 Degree: distinction  
 Main courses : Math, Science, production methods 
 
SEMINARS & TRAINING  

Competitive Decision making and Negotiation : Flanders Business School 
 (5-7 November 2009 (3 days MBA course by D. Van Poucke) 

A BRAVE New World : Marketing seminar : edition 1 & 3 (1994-1996)  
Internet for the Financial World  (TIJD Academy) 1996  
Strategic Co-contracting (1996)  
Business with success on the internet TIJD Academy (1996)  
E-business Seminars (University of Antwerp) (2000)  
Financial MarketData Training (Clearnet – MGIT) June 2002 in New York  

 SIA exhibition NY 2002/03/04/05/06/0/08/09 
 Bloomberg technical seminars ( 2004- 2005 – 2006) 
 MDM training(2004)



 II

JOB EXPERIENCE 
 
September 2010 – ongoing 

Executive management member & co-owner of DIGIX (www.digix.be).  DIGIX is a 
proximity (Bluetooth/WiFi/3G,...) technology vendor. 

 
October 2009 – ongoing 

Member of Business Angels Network Vlaanderen (BAN) 
 

Several small consultancy assignments 
03/08 – 12/08 : Organisational MD project for commercial bank 
11/06 – 03/07 : Market data project for Investment firm. 
Q1 2005 :  RMDS project – Bus. Accept. side & entitlements organisation. 
 
2004–ongoing: General Management of B.E.E.P. cvba  http://www.beep.be/ 

General Management of B.E.E.P. cvba: marketing & sales, recruitment, real-estate 
management (First building bought in 1996, Second building bought in June 05)  

 Associations with different firms to complete the service offer. 
 October 2008: B.E.E.P. is working with 15 consultants, turnover + 2million EUR. 
 
March 04-July 04:  

• project consultancy for different institutions  
• commercial association with MADURA ass. Inc(MAI) 

 
March 1990 – March 2004 

Since the foundation of B.E.E.P. cvba I worked for GENERALE BANK which merged 
in 1999 with ASLK to FORTISBANK. 
My consultancy tasks can be split up in 4 blocks with some overlap period. 

 
Market Data Consultant (1998-March 2004) 

Starting on my own dealing with Market Data, this activity has grown now into a 
small cross border department MDCC (Market Data Competence Center) 
It was thanks to my earlier experience with the dealing room and with MD matters 
that we were capable to cut costs on a very quick and efficient way.  
My role in this MDCC is the consultant part for Fortis Bank Belgium and more and 
more outside BENELUX.  I have the main contact with vendors as REUTERS, 
BLOOMBERG, MONEYLINE etc.  Negotiations for new contracts start always from 
our group. Another important part of the job is giving advice on the best practice for 
information needs and following the market.  
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Integration on Frontoffice tools of the dealingroom after merge G-Bank – ASLK to 
Fortisbank (1999) 

Preparing the people by communication, training 
Preparing Program transfer. 

 
Business consultant for dealing room: (1995-2000) Assigned to the Front Office/Business 

Internet communication 
Hard- and software needs 
Business respondent for IT, Business analyst for position keeping and deal entry 
Organizing seminars, evaluation of it. 

 Support and training for dealing room  (all systems - users) (1995-1999) 
 Guidance of the introduction of new systems/upgrades. (1995-1999) 

Member of pre-study group Automated Trading Systems. 
 
Development of software programs for: (1990-1999) Assigned to the  IT department 
 Analyst for the Information department-Financial Markets  
 T-bills, C.P., Bonds - Front Office 
 Integration of new products in treasury-system G-Bank- Brussels. 
 On-line positions market makers, bond dealers 
 
Different small projects (outside bank community): March 1990 - Present 
 1991 and later: Consultant for small companies. 
 1991: Founder of DAKTUIN NV (construction of roof gardens), Citygreen cvoha 

1992: Development project in Burkina Faso: using the parallelism between roof 
gardens and dehydration problems in the desert. 
1995: Trading project with Poland  
 Looking for different potential clients for trading opportunities 

 1995: Founding partner of Télémedia Diffusion: BBS-project (pre-internet) 
 1996: Partnership in BIGORDIE bvba (design-socks + design-lamps)  
  One of the first internet shops in Belgium.  

1996: Founding partner of Project@ vzw.  Internet project in St. Joost ten Node for 
micro-economic development 

 1997: 100% ownership of BIGORDIE (Sold in January 2008) 
 2001-2002: Secretary of Maquette asbl/vzw – Art association 
 2003: export to DUBAI with BIGORDIE 
 2005: Small (1.5 mio EUR) real estate project 
 
 
APRIL 1990: foundation of B.E.E.P. CVBA (Turnover: + 2 M EUR pa) 

This firm was created to propose consultancy tasks to the lager bank community.  
These tasks were concentrated on IT related support for Financial Markets: functional 
analysis and testing of customer made software.  Alone to start, afterwards with a 
partner, and in 1997 alone again.  In between several specialists joined the firm, and 
some left again.  At this moment B.E.E.P. cvba works with a mixed of co-contractors 
and employers. 
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March 1989 - April 1990 
 EXPERTEAM NV, Louisalaan, 1000 Brussels 
 Functional Analyst for dealing-room applications 
 Development for on-line deal-entry/position system for front and back-office for 

General Bank Brussels - Financial Markets. 
 Development of a treasury system (BEF) - Front Office 
 User-education and responsible for the introduction of the system 
 
March 1988- March 1989  
 Trainee Generale Bank Brussels 
 Treasury BEF (dealing room) (Mar ‘88 - Sep 1988) 
 Analyst for the Information department-Financial Markets (Oct ’88-Mar ’89) 
 
 
 
LANGUAGES 
Dutch   : Mother tongue 
English  : Full working knowledge (verbally and writing) 
French  : Full working knowledge verbally  
    Minimal knowledge in writing 
German  : Minimal working knowledge 
 
SOFTWARE KNOWLEDGE 
Workable notions of most Market Data software (REUTERS/BLOOMBERG/CQG/...) 
Workable knowledge of Market Data Management systems : Screen Infomatch, MDM 
(Market Data Services ltd) 
 
HARDWARE KNOWLEDGE 
 
Familiar with the usage of different elements (mainframe/AS400/PC-server/PC-Client/UNIX-
servers)in an IT architecture. 
 
FINANCIAL KNOWLEDGE 
 
Being at the base of some deal-handling systems for the biggest dealing room in Belgium, I 
am familiar with most products of the money and capital markets.  Depo, Fx spt & fwds, repo, 
bonds, equities.  Experience with the deal entry and positioning tools used by the traders. All 
this from the front-office point of view. 
Also familiar with most of the systems used by the front-office in dealing rooms. 
 
Miscellaneous 
Member of Business Angels Network Vlaanderen 
Alumni FBS 
Driver licence B 
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References 
Mr. René Myncke, former Managing Director, CEO of  Global Markets - FORTIS BANK 
 Contact details on request. 
 
Mr. Donald Madura, Madura Associates, NY. (Currently Director Citigroup) 
 Email: dmadura@madura.com 
 T: +1 (212) 825 1100 
 
Thomas D. Boran, Citgroup Global Markets, Inc., Director, 
 383 Madison Avenue, NY NY 10179 
 T:  +1 212 (816) 1922 
 M: +1917 952 9677 
 Email: thomas.boran@citi.com 
 
Ms. Liliane Craessaerts,Key-Buyer /Central Purchase Organisation BNPP Fortis 
 Tel: +32/2/565.46.13 
 Email: mailto:liliane.craessaerts@bnpparibasfortis.com 
 
Mr. Cor Breur, Market Data Group, Fortis Netherlands 
 Tel: +31 (20) 527 3498 
 Email: cor.breur@fortis.com 


